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Tips and trends for homeowners, buyers and sellers 

THE big 
P CTbJR 

TURN IT DOWN 
If there's one thing you can count on when you 
own a home, ifs the arrival of the energy bill 
each month. One homeowner's energy costs will 
be higher or lower than the next. but there are 
easy ways to save a little money each month. 

Use the dishwasher. Dishwashers. 
especially Energy Star appliances, are more 
efficient than washing dishes by hand. Ifs 
also important to load your dishwasher as 
effectively as possible, so check your manual 
for the best way. If you don't own a dishwasher, 
save water by turning the tap on only when you 
need to rinse. 

Unplug idle electronics. Elec
tronics and appliances still use standby energy 
even when not in use. Since unplugging every 
cord in your home is not feasible, consider 
using power strips with multiple plugs that you 
can turn off and on with the flip of a switch. 

Circulate air with fans. Even 
with central air conditioning, it can be tricky 
to keep every room at a steady temperature on 
hot days. Position standing fans to circulate 
air throughout your home, rather than lowering 
the AC thermostat temperature. If you have 
ceiling fans, make sure they're circulating in 
the correct direction: counter-clockwise during 
the summer-so air is being pushed down-and 
clockwise in the winter. 

Measure laundry loads. Washing 
clothes in cold water instead of warm saves 
energy. And make sure there's enough space 
inside the dryer for hot air to circulate. or you 
could end up running two cycles. 
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� 1 Clean the House
lg An important part 
of selling a home is keeping 
it clean in anticipation of a 
showing. Cleaning the home 
will convey that it's been well 
cared for and that the house is 
less susceptible to any issues 
caused by neglect. 
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THE pre-listing LIST 
Completing some quick and easy tasks before listing a home for sale can help reduce stress and save time during the home-selling process. 

� 2 Finish the ft 3 Check All Outlets � / Clear Areas for /'!::'a 5consider a
£!S/ Honey-Do List g A sampling of � 'I Easy Access � Pre-Listing 
Some areas of the home, electrical outlets will be Home inspectors will be Inspection Hiring experi-
although not typically thought tested as part of the home looking at the major systems enced and professional home 
of as areas that would affect inspection to make sure of the home, including the inspectors can save a lot of 
a home's appeal. may be they're in good working order. foundation, HVAC systems. headaches during the selling 
displayed as safety concerns Take note of which outlets are electrical systems. plumbing process. They will thoroughly 
on a home inspection report. not functioning and replace and even the water heater. go through the home and notify 
Help yourself by replacing them, or consider hiring an Making sure they can easily you of any potential issues 
burnt-out light bulbs, testing electrician to make sure all access these areas. including ahead of listing the property. 
smoke detectors. replacing air outlets and the electrical box the basement and attic, will 
filters and unclogging drains. are updated and in proper save time during the inspec-

working condition. tion process. 

• a This article was provided by HomeTeam
• • Inspection Service. For more information,

go to hometeam.com.

Buying or selling a home can seem like an overwhelming task. But the right REALTOR® can make the 
process easier-and more profitable. 

SAY YES 
TO CRS 

A Certified Residential Specialist [CRSI. with years of experience and success. will help you make 
smart decisions in a fast-paced, complex and competitive marketplace. 

To earn the CRS Designation, REALTORS® must demonstrate outstanding professional achieve
ments-including high-volume sales-and pursue advanced training in areas such as finance, 
marketing and technology. They must also maintain membership in the National Association of 
REALTORS® and abide by its Code of Ethics. 

Work with a REALTOR® who belongs in the top 3 percent in the nation. Contact a CRS today. 

Published for you by Mark Shuman,CRS, who has been buying, 
selling, as well as helping people sell or buy ALL kinds of Real 
Estate since 1978!
Sick? Call a Doctor! Selling or Buying Real Estate, please call 
Mark Shuman, representing Worldwide Realty, LLC,  at 
828-659-8444.

This newsletter is for informational purposes only and should not be substituted for legal or financial advice. 

If you are currently working with another real estate agent or broker, it is not a solicitation for business.


